MARKETING PLAN

1. Place your property in Statewide MLS covering all of Rhode Island and portions of Massachusetts and Connecticut.

2. Arrange professional photography and virtual tour for your property.

3. Specifically, through direct mail, inform Realtors who actively sell similar properties, that your property is on the market.

4. Direct mail your Property Brochure to area residents and the surrounding community.

5. Network with other Realtors, on a daily basis, by telephone, email and direct mail.

6. Present your property to past, present and future prospects interested in your type of property, area and price range.

7. Hold a “Broker Open House”, to assure maximum exposure.

8. Market your property in local newspapers, The Real Estate Book, Real Estate Journal, Providence Journal and other publications.

9. Market your property on the WORLDWIDE WEB through www.ernieesposito.com, www.remax.com, www.realtor.com, www.zillow.com, www.oodle.com, www.craigslist.com


10. Feature your property in Ernie Esposito’s Residential Property Portfolio.

11. Assure continuous effort to promote and market your property.

12. Keep you informed regarding showings, to provide the best opportunity for a sale.

13. Provide 24/7 coverage to provide the best opportunity for a sale.

14. Schedule Open houses to give added exposure to buyers.

15. RE/MAX  - Website for relocations to the area

16. School information on website along with other helpful community information..

17. Email your listing to all my buyer clients and Top agents in Rhode Island

18. Direct mail Just Listed postcards to immediate area.

19. Proper staging of home prior to showing.

